


Real estate developers face an ABSD charge if they fail to
develop and sell all units in their development within five

years of land acquisition date.

If the deadline is not met, affected developers will have to
pay 35% ABSD on the original acquisition price with

accrued interest.

To avoid this, developers may offer discounts or
incentives, engage in aggressive marketing, or lower

prices as we have seen recently with The Atelier, of which
take up rates spiked within days.

The ABSD deadline creates genuine urgency for
developers to sell their unsold units.

How the ABSD Deadline Affects Projects With Unsold Units



There is no guarantee that projects facing an ABSD
deadline will see discounts being dangled by the developer.

Some developers would prefer not to upset their earlier
buyers by slashing prices.

Some would pay ABSD if they are bullish in the longer term
and have too many units that might not sell out in time

even with discounts.

Some might have just a handful of units and are confident
of a complete sell-through by the time of their deadlines.

Which Projects Are Likely To Have Discounts?



POSSIBILITIES
THAT COULD

PLAY OUT



For example in the list above, The Gazania and Lilium both had genuinely attractive
discounts recently, and offered prices enjoyed only by early stage buyers. 

If the developer has a handful of units available, they may opt for an outright
discount when they are close to the deadline. 

Outright discounts on remaining units1.



Besides outright discounts, developers may choose to provide
renovations and furniture discounts and/or sell showflat units

with done up interiors at a lower price.

2. Discounts on renovation, furniture, stamp duty



The buying firm will then be able to rent out the units for rental returns to recoup the
costs and await a better market to sell them subsequently.

To avoid paying ABSD on the land acquisition price, the developer could also sell en
masse to an investment firm. 

Although the buying firm would have to pay 35% ABSD on the value of units
purchased, and qualify for only 15% loan to valuation, it can be offset by a reasonable

bulk sale discount and overall, typically a lower cost than the default ABSD cost.

3. Bulk sale to a firm



17 Projects with 2023 ABSD Deadline (Sorted by Deadline)

*Projects with Q2 2023 deadline are included due to possible
allowable extensions due to adverse conditions such as bad weather.


